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IN'THE BEGINNING

Advisors Capital Management opened its doors
as Lieberman Asset Management in 1998 when
Dr. Charles Lieberman saw a need to create a

different kind of financial advisory firm.

He began his career as a professor of economics
before assuming a position as Head of Monetary
Analysis at the Federal Reserve Bank of New York.
From there, he went on to serve as Chief Economist

and Head of Research on Wall Street for

various money center banks.

Dr. Charles Lieberman
Founder, Chief Investment Officer




ADYNYISORS C APITAL
MANAGEMENT

- -

After 25 years on the Street, he noticed an unfortunate trend: the
banks’ financial advisors were building client portfolios based on
things that were important to them, not their clients.

With a client-centered mindset and a profound awareness of this
gap in the market, the concept for Advisors Capital
Management was born.



A NEW KIND
OF BUSINESS

Advisors Capital Management was built on one simple premise: to deliver

a better, more customized portfolio around the things clients cared about.
We believe clients should understand how their investment decisions are
made—and have a say in where they invest their money. Guided by this values
based and client objective based approach, we devise all-cap portfolios
around four questions:

1. What is the upside potential?

2. What is the downside potential?

3. How much income will it produce?

4. Does it make the client more tax-efficient?

We are not your typical advisory firm. We know that one size does not fit
all—and we are committed to creating individually tailored portfolio solutions
that meet investors' individual financial objectives, while putting them in

control of their financial future.




WHO WE ARE
AT OUR CORE

What began as a two-person operation with zero dollars under
management has grown into a 70-person team serving over 10,000
accounts and $8B in assets under management. But despite our growth,
we maintain a boutique mindset that makes investors feel valued and
heard.

Actual vs Target Actual Target Performance
Revenue — | $34M 820%
Profit s $1.2M 108.7% 3
Avg. Order Size gl | $850.3 71.0%
« Delivery  —

When clients work with us, they get a seasoned team of
financial professionals who:

@ Blend qualitative and quantitative analysis to build
individually crafted investment portfolios

@ Deliver white-glove service with an elevated level of
care and attention to detail

© Consider clients’ values, beliefs, and wishes when
building portfolios

@ Communicate transparently to ensure clients

and investment advisors are aware of any

decision-making process

Are accessible and available—always
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With a continued focus on partnering with investment
advisors and clients to build individually tailored solutions,

we remain committed to delivering first-class service that
empowers investors as they pursue their financial goals.
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